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FY2015 Business Highlights  

Software revenue now represents 58% of total revenue and as such Standard and Poor’s changed RPM’s GICS classification from “Commercial 

Services and Supplies - Industrial” to “Software and Services - Information Technology”. 

 

Software license sales grew 63% to $15.9m including enterprise product sales of $9.6m 

 

Maintenance revenue grew 9% to $13.7m 

 

Advisory division achieved a positive contribution of $0.9m despite very difficult trading conditions 

 

GeoGAS made a $1.3m contribution - up 21% on FY2014 despite lower revenues 

 

The Company made 3 software source code acquisitions, released two new software products and increased the size of its software development 

team by 60% 

 

The Company completed a 3 year employee downsizing programme at a total cost of $4.8m for annual savings of $14.8m 

 

A 2 year office downsizing programme has now been completed at a total cost of $6.2m (includes accelerated depreciation, lease incentives, 

onerous leases etc.) which achieved an annual savings of $3.1m 

 

The Company achieved an Operating Profit (before one-offs and tax) of $0.3m (2014: loss $4.4m) 

 

On the 31st July, the Company had $26.2m cash in the bank and no debt 
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The largest publicly listed 

independent group of 

mining technical experts in 

the world 

 

 
 18 offices globally 

 47+ years’ experience 

 118 countries 

 5,000 software installs 

 13,000 studies  
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Financial Results 
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Revenue By Division  

Net revenue up 3% to $62.0m 

 

Software revenue up 26% to $36.2m 

• License sales up 63% to $15.9m         

(best result in Company’s history) 

• Maintenance revenue up 9% to $13.7m 

(best result in Company’s history) 

 

Advisory revenue down 22% to $20.3m 

 

GeoGAS revenue down 9% to $4.2m 

 

Software revenue now accounts for 58% 

of total revenue (2014: 48%, 2013: 38%) 

 

Division FY15 FY14 $'var %'var FY13 $'var %'var

Software 36.2 28.8 7.4 26% 27.7 8.5 31%

Advisory 20.3 25.9 (5.6) (22)% 37.5 (17.2) (46)%

GeoGAS 4.2 4.6 (0.4) (9)% 7.7 (3.5) (45)%

Other 1.3 1.1 0.2 18% 1.0 0.3 30%

Net Operating Revenue 62.0 60.4 1.6 3% 73.9 (11.9) (16)%F
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Software Division 

Software revenue up 26% to $36.2m 

 

License sales up 63% to $15.9m 

• New commodity solutions and simulation product sales 

up 4% to $2.4m 

• New enterprise product sales up 554% to $9.6m 

 

Maintenance revenue up 9% to $13.7m 

 

Consulting revenue up 5% to $7.7m 

 

Increased operating investment 

• Professional enterprise sales staff 

• More hands-on customer interaction 

• 60% increase in software development staff 

 

Contribution increased to $9.2m (up 74%) 

A$'m FY15 FY14 $ Var % Var FY13

  License 15.9 9.8 6.1 62% 6.8

  Maintenance 13.7 12.6 1.1 9% 11.3

  Consulting 7.7 7.3 0.4 5% 10.0

  Direct expenses (1.1) (0.9) (0.2) 27% (0.4)

Software revenue 36.2 28.8 7.4 26% 27.7

Operating expenses (19.3) (17.6) (1.7) 10% (19.1)

Gross Contribution 16.9 11.2 5.7 51% 8.6

Development Expenses 7.7 5.9 1.8 31% 5.9

Contribution 9.2 5.3 3.9 74% 2.7
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Advisory Division 

Advisory revenue down 17% to $25.2m 

• Australian sourced revenue down 17%  to 

$8.3m 

• Asian sourced revenue down 27% to $10.4m 

 

21% reduction in operating expenses 

 

Advisory division returned a positive 

contribution of $0.9m despite very difficult 

trading conditions 

 

 

 

 

A$'000 FY15 FY14 $ Var % Var FY13

  Australia 8.3 10.0 (1.7) (17)% 16.0

  Americas 6.5 6.0 0.5 9% 11.7

  Asia 10.4 14.2 (3.8) (27)% 14.0

  Africa - - 0.2

Advisory Revenue 25.2 30.2 (5.0) (17)% 41.9

Direct expenses (4.9) (4.3) (0.6) 15% (4.4)

Operating expenses (19.4) (24.5) 5.1 (21)% (30.5)

Contribution 0.9 1.4 (0.5) (36)% 7.0
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GeoGAS Division 

Compliance volumes increased 4% to 2,235 tests 

(FY2014: 2,160 tests) 

  

Laboratory revenue fell 11% to $3.6m 

• Canister rental revenue declined 16% as the average 

rental period reduced significantly  

 

Patchy growth in exploration related testing 

 

Laboratory operating expenses down 15%  

 

Contribution of $1.3m up 21% despite lower 

revenue 

 

 

A$'000 FY15 FY14 $ Var % Var FY13

  Laboratory 3.6 4.0 (0.4) (11)% 6.7

  Consulting 0.8 0.7 0.1 16% 1.9

GeoGAS revenue 4.3 4.7 (0.3) (7)% 8.6

Operating expenses (3.0) (3.6) 0.6 (15)% (6.4)

Contribution 1.3 1.1 0.2 21% 2.1
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Financial Results Summary 

* Excludes accelerated depreciation on the Head Office lease shown in significant items 

A$'m FY15 FY14 $ Var % Var

Net Operating Revenue 62.0 60.4 1.6 3%

  Field Expenses (41.6) (45.6) 4.0 (9)%

  Development Expenses (7.7) (5.9) (1.8) 31%

  Corporate Expenses (10.1) (9.9) (0.2) 2%

Operating EBITDA 2.6 (1.0) 3.6

Depreciation & Amortisation* (2.6) (3.3) 0.7 (21)%

Net Finance Costs 0.3 (0.1)  0.4

Operating Profit/(Loss) Before Tax 0.3 (4.4) 4.7

Significant One-off Items:

Impairment of Advisory Goodwill (2.5) (3.0) 0.5

Restructure - Staff (1.3) (1.0) (0.3)

Restructure - Office Leases (1.9) (0.5) (1.4)

Accelerated Depreciation - Head Office (1.5) (0.2) (1.3)

Total Significant Items (7.2) (4.7)  (2.5)

Loss before Tax (6.9) (9.1) 2.2 24%

Net Loss After Tax (6.8) (7.4) 0.6 8%
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Balance Sheet 
A$'m FY15 FY14 $ Var % Var

  Cash 22.6 7.5 15.1 201%

  Receivables - Q4 Software Sales 7.7 3.1 4.6 148%

  Receivables and WIP 10.9 10.9  -  - 

  Property, Plant and Equipment 2.6 6.4 (3.8) (59)%

  Intangibles 3.8 2.3 1.5 65%

  Goodwill 18.5 21.0 (2.5) (12)%

  Deferred Tax 8.6 8.0 0.6 8%

  Prepayments, Deposits, etc 2.0 2.5 (0.5) (20)%

Total Assets 76.7 61.7 15.0 24%

  Trade Payables (8.0) (5.1) (2.9) 57%

  Provisions - Employees (3.2) (3.3) 0.1 (3)%

  Provisions - Onerous Leases & Make Good (1.9) (2.7) 0.8 (30)%

  Unearned Income (8.5) (8.6) 0.1 (1)%

  Lease Straightlining, etc (0.2) (2.0) 1.8 (90)%

Total Liabilities (21.8) (21.7) (0.1) -

  Share Capital 69.9 48.7 21.2 44%

  Reserves and Retained Earnings (15.0) (8.7) (6.3) 72%

Total Equity 54.9 40.0 14.9 37%
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Cashflow 
$'m

FY15 2H15 1H15
Change 

2H to 1H

Net Cash 1 July 7.5

Cash from Operations (0.1) 6.1 (6.2) 12.3

Payments for:

Restructure Costs - Staff 1.0 0.7 0.3 0.4

Restructure Costs - Premises 1.5 1.1 0.4 0.7

Make Good - Brisbane Office 1.0 1.0  - 

3.5 2.8 0.7 2.1

Payments for:

Property Plant & Equipment 0.3 0.2 0.1 0.1

Software Acquisitions 2.6 1.3 1.3  - 

2.9 1.5 1.4 0.1

Proceeds from:

Capital Raising 21.0  - 21.0 (21.0)

Net Increase in Cash 14.5 1.8 12.7 (10.9)

FX Restatement 0.6

Net Cash 30 June 22.6
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Use of Capital Funds Raised 

$'m

Net Capital Raising 21.0

Software Acquisitions (2.5)

Software Development Costs Increase (1.8)

Cash Retained 16.7
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FY15 Strategic Achievements 

  

Oversubscribed capital raising AUD$21m 

 

Released two new software products 

• XECUTE  

• Quarry Solution 

 

Acquired source code of three software products 

• Mine Design - Mine 2-4D 

• Spatial Database 

• Simulation - FlexSim 

 

Continued to work closely with SAP 

• Signed the SAP Application Development Cooperation 

Agreement 

• Had our integrations to SAP certified 

 

Reduced occupancy costs significantly 

• Brisbane, Sydney, Perth, Jakarta, Wollongong 
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Software Strategy 
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Standardise, Simplify and 

Integrate 

 
 

 

Deliver a complete Commercial off the 

Shelf (COTS) Enterprise planning 

platform built on open industry standards 

 

Release a suite of simplified, 

standardised and integrated solutions 

for different commodities and mining 

methods built on the same product 

architecture 

 

Provide software solutions that deliver a 

step change in mine planning, execution 

and value chain optimisation through 

investments in visual innovation 
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Mining Value Chain - Where we fit 

Exploration management & advice | Geological modelling | Resource definition | Due diligence studies | Feasibility studies | Reserve 

definition | Environmental & social services | Expert witness & legal support | Asset advisory support | Valuation, appraisal & fairness opinion 
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Exploration 

Resource 

Definition   

 

Strategic 

Mine 

Planning  

Extraction 
Production & 

Beneficiation 
Customer Mine Design 

Long, Medium, Short, & Ultra Short 

Term Scheduling 

Mine Costing and Forecasting 

Stockpile 

Blending 

for Train 

Loading 

Simulation 

Enterprise Planning Framework 

Stockpile 

Blending 

for Ship 

Loading 

Corporate Accounting System 
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RPM Enterprise 

Planning Framework 

New Product Adoption - FY2015 only 
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Innovation 
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Daily Mine Planning in its current form  
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XECUTE - The new face of ultra short term planning 
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Simulation 

Applications  

F
or

 p
er

so
na

l u
se

 o
nl

y



HAULSIM - The new face of mining simulation 
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XERAS 8 
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XERAS 9 
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Spatial Database 
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Voxelisation 
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Specific software focus for next nine months - Coal 
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DISCLAIMER 

 

The material in this presentation is a summary of the results of RungePincockMinarco Limited (RPM) for the 12 months ended 

30 June 2015 including historical financial information from prior year’s results as announced to the market and an update on 

RPMs business, products, services and activities and is current at the date of preparation, 12 August 2015. Events (including 

changes to any of the data and information that RPM used in preparing this presentation) may have occurred since that date 

which may impact on the information contained in this presentation and make them unreliable.  RPM is under no duty to update 

this presentation though it reserves the right to do so. 

 

This presentation provides information in summary form only and is not intended to be complete. It is not intended to be relied 

upon as advice to investors or potential investors and does not take into account the investment objectives, financial situation or 

needs of any particular investor. Before making any investment decisions you should seek appropriate financial advice, which 

may take into account your particular investment needs, objectives and financial circumstances. Past performance is no 

guarantee of future performance.  

 

No representation, express or implied, is made as to the fairness, accuracy, completeness or correctness of information 

contained in this presentation, including the accuracy, likelihood of achievement or reasonableness of any forecasts, prospects, 

returns or statements in relation to future matters contained in the presentation (“forward-looking statements”). Such forward-

looking statements are by their nature subject to significant uncertainties and contingencies and are based on a number of 

estimates and assumptions that are subject to change (and in many cases are outside the control of RPM and its Directors and 

Officers) which may cause the actual results or performance of RPM to be materially different from any future results or 

performance expressed or implied by such forward-looking statements. 

 

Due care and consideration should be undertaken when considering and analysing RPM’s financial performance. All references 

to dollars are to Australian Dollars unless otherwise stated. 

 

To the maximum extent permitted by law, neither RPM nor its related corporations, Directors, Officers, employees or agents, nor 

any other person, accepts any liability, including, without limitation, any liability arising from fault or negligence, for any loss 

arising from the use of this presentation or its contents or otherwise arising in connection with it. 

This presentation should be read in conjunction with other publicly available material. Historical results and a description of the 

activities of RPM is available on our website, www.rpmglobal.com. 

 

RungePincockMinarco and the RPM software products referenced in this presentation are trademarks of RungePincockMinarco 

Limited. The material in this presentation is the copyright of RungePincockMinarco Limited. 
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